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Agricredit Holds Oversight Meeting
for Association Partners

In July of 2008, the Southern Equipment Dealers Association 

agreed on a partnership designed to provide Association 

members with a branded credit & fi nancing program now 

known as SEDA Financial. The retail fi nancing of a wide range 

of products, including agriculture, outdoor power, industrial, 

turf, and irrigation equipment, has been well administered by 

Agricredit and accepted by the dealers.

On May 12, 2009, an Oversight Meeting of the nine 

participating Associations was hosted by Agricredit.  The meeting 

was held at the Agricredit offi ce in Johnston, IA.  The purpose of 

the meeting was to exchange ideas, meet the various department 

heads and learn more of the process of the administration of 

credit applications.  This was a valuable experience.  Their entire 

operation is impressive and is housed in a modern and highly 

technical environment.

More than the facilities and processing was the dedicated staff, 

who have the responsibility of providing outstanding service to 

the dealers.  This was evident in their presentations and at their 

work stations.

Representation and presentations from Agricredit included:  

Eugene Purcell (VP, Sales U.S. Dealer Financial Services), Dennis 

Fedosa (Global VP, Sales), Gustavo Lichtenberger (Director, 

Business Process Development), Paul Bratton (Manager, New 

Business Development), Mac Braun (Assoc. General Counsel), 

Danny Ritchhart (Inside Sales Rep.), Ty Blau (Inside Sales Rep.), 

Dave Roszak (Controller, F&A), Gary McNeely (VP, Retail 

Risk Management), Randy Shaw (Sr. Collections Manager), 

Phil Green (President, Food & Ag. Global Business Unit), Ed 

Rasgorshek (Director, Asset Management), Rick Snyder (VP, 

Global Sales Development) and Arianne Steenblock (Director, 

Strategic Marketing).

Other Associations with branded Agricredit programs include 

Deep South, Mid America, Midwest, Montana, Northeast, Ohio-

Michigan, Pacifi c Northwest and SouthEastern.

The Southern Association is fortunate to have two excellent 

Business Development Managers in Roni Rogers and Mike 

Gibbs representing the SEDA Financial program.  

The Oversight Meeting was certainly benefi cial.  The Agricredit 

and SEDA partnership provides the Association dealer members 

with the best retail fi nancing service available today.

If you have any questions about the program, feel free to call 

Roni Rogers (515-491-9244), Mike Gibbs (515-360-4799), or 

the Southern Association offi ce (866-611-5400).

Dennis Fedosa, Agricredit’s Global VP, Sales,
visits with Association executives.

Rick Snyder, Agricredit’s VP, Global Sales Development,
makes a presentation to Association executives and 
Agricredit staff.


